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hello, J Ȓ ɀ h ɵ  A b ȸ a h a ȅ
Y O U R  L O C A L  R E A L  E S T A T E  E X P E R T

       With a multi-faceted skill set and global worldview, Joshy Abraham delivers an
impeccable, full-service approach to real estate. Joshy is driven to deliver success for
his clients by providing top-notch customer service, trusted guidance and great
empathy.
       He moved from India where he majored in mechanical Engineering and worked
at various industries and regions. He has great listening skills and the ability to
interact with people on a personal level with a focus on developing strong
relationships. He speaks multiple languages other than English including Hindi,
malayalam & tamil. 
       Driven by the variety of tasks the role of agent entails — from marketing to
staging, from financing to negotiating — Joshy thrives in high-pressure, high-stakes
environments, “I am able to stand back and advise my client, but from a point of view
that isn’t overly emotional. I understand that this is a very emotional endeavor for
them and by having a calm perspective, I can help guide them in the most beneficial
way.”
       Joshy’s core belief is that business can only thrive by ensuring the client comes
first and keeping his clients goals at the forefront. A patient listener armed with a
deep well of knowledge and unfailing integrity, Joshy aims to make each client’s
journey successful, seamless and stress free. Today, he lives in the Bethany area in
Portland. He is a family man committed to living a healthy lifestyle and keeping his
mind and body constantly challenged. As an avid tennis player and a photography
enthusiast, Joshy allows a sense of calm to guide him through life and business.
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J Ȓ ɀ h ɵ  A b ȸ a h a ȅ
Y O U R  L O C A L  R E A L  E S T A T E  E X P E R T

       We know we’re talking about a big part of your life, maybe the biggest. So, doing
it right is really the only option. Working with us, you should feel like you’re being fully
supported through the whole process, whether it is a seller’s market or a buyer’s
market, we have a strategy, tailored, just to you. We want our sellers to 
come back year after year to tell us what a difference we made for them, send their
friends and family to us…!
       Education is a big part of what we do. We believe our clients should have a clear
roadmap to how to proceed in presenting their homes in the best possible light, and
what the process is, and our buyers should have a clear understanding on how to
navigate in this unique market .
       We believe that every thing we do should be done with integrity and
trustworthiness.I always strive to make a positive impact on every person I
meet.Through partnerships with friends, clients and community stakeholders —
together we can change lives.

971.91.JOSHY (56749)

JOSHY@TRYJOS.COM

WWW.TRYJOS.COM

FB.COM/TRYJOS.REALTY

LETٔS CONNECT

 SCAN ME

 
Oɖȸ VǣɀǣȒȇ
       We want to win at what we do, and we do all we can to help our customers build
wealth. We love to work with people who are passionate in what ever they do.
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thePROCESS
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PȸȒfeɀɀǣȒȇaǼ ǣȇɀȵecɎɀ Ɏhe ȵȸȒȵeȸɎɵ ى
DǣɀcȒɮeȸɀ ǣɀɀɖeɀ ɎhaɎ ȅaɵ ȇeed ɎȒ be ى
ɯȒȸǸed ǣȇɎȒ Ɏhe ȵɖȸchaɀe agȸeeȅeȇɎ

NegȒɎǣaɎe ȸeȵaǣȸɀ ى
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 PȸȒfeɀɀǣȒȇaǼ eȇɀɖȸeɀ Ɏhe ȵȸȒȵeȸɎɵ ى
ǣɀ ɯȒȸɎh Ɏhe ǼȒaȇ aȇd ȵɖȸchaɀe 

ȵȸǣce ɵȒɖ agȸeed ɎȒ ȵaɵ
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 The ɎǣɎǼe cȒȅȵaȇɵ ɯǣǼǼ ɀeȇd ɵȒɖ a ى
ɎǣɎǼe ǣȇɀɖȸaȇce ȵȒǼǣcɵ fȒȸ Ɏhe 

ȵȸȒȵeȸɎɵ afɎeȸ cǼȒɀǣȇg
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 MaǸe ɀɖȸe aǼǼ ȸeȷɖeɀɎed dȒcɀ aȸe ى
ɀeȇɎ ɎȒ ɵȒɖȸ Ǽeȇdeȸ ȵȸǣȒȸ ɎȒ cǼȒɀǣȇg 

CLO6ING
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ɎhȸȒɖghٮFǣȇaǼ ɯaǼǸ ى
Sǣgȇ cǼȒɀǣȇg dȒcɖȅeȇɎɀ ى

Receǣɮe ɵȒɖȸ Ǹeɵɀ ى

T H E  H O M E  B U Y I N G
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10         TO BUYING A HOME
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FIND THE RIGHT AGENT

PREPARE FINANCES

GET PRE-APPROVED

START HOME SHOPPING

MAKE AN OFFER

ORDER AN INSPECTION

NEGOTIATE FINAL OFFER

APPRAISAL ORDERED

SCHEDULE THE MOVE

CLOSING DAY10

s3eps
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1 agen3FINDING THE RIGHT

Buying a home is one of the most
significant purchases in a lifetime. It is
essential and beneficial to have a full
time agent who is always available and
always looking out for your best
interest above all. A buyer agentټs
fiduciary responsibility is to represent
the buyer and to ensure that they are
protected. 

After all, a seller has someone in their
corner. A listing agent has an
allegiance to the seller. Their goal is to
get the seller top dollar for their home.
There is incredible value in having
someone working for YOUR best
interests when buying a home. 

We will narrow down the homes that fit your unique wants and needs and get you in the door! I
look at dozens of homes every week, and I can help you identify potential problems within a home.

GE��ING ¯O� IN �HE DOO�

When repairs or changes in price need to be made, I will be your guide and handle requesting any
repairs or changes in price to the sellers.

Buying a home involves many types of documentation. I have the experience and knowledge to
navigate real estate contracts. Ensuring that nothing is overlooked, and that you truly understand
what a paper means before ever signing on the dotted line.

��A¯ING ON �OP OF �HE PAPE�©O�K

A buyerټs agent will represent your best interests. With a pulse on the local market and a sound
understanding of how various amenities effect the value of a home, we will make sure we submit a
competitive offer on the right house for you.

ON ¯O�� �IDE

I work daily in neighborhoods with inspectors, contractors, and negotiating with sellers. I have the
market knowledge you need to get you the home of your dreams at the best price! Understanding
the local real estate market is essential when it comes time to make an offer on a house.

NEIGHBO�HOOD E®PE��

I will work hard to protect all of your interests and take on any issues that may arise throughout
the entire process. I work tirelessly to make sure buying a home is a fun and stress-free process.

P�OBLEM �OL¨E�

The seller typically pays the commission for both the sellerټs agent and the buyerټs agent.
AFFO�DABILI�¯
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2

CHECK ¯O�� C�EDI�

�A¨E CA�H FO� A DO©N PA¯MEN� Ϟ O�HE� E®PEN�E�

3

•A Down Payment is typically between 3.5ۏ20 ۭ ۏ of the purchase price
•Earnest Money is money you put down to show youټre serious about purchasing
a home. Itټs also known as a good faith deposit.
•Closing Costs for the buyer run between 2ۏ5 ۭ ۏ of the loan amount
•A Home Inspectionژcosts 300ڟ to 500ڟ  

FINANCING

Mortgage lenders recommend you do not buy a home that is more than 3 to 5 times
your annual household income. If you are not purchasing a home with cash, you will
need a mortgage pre-approval provided by your mortgage lender. A lender will
work with you to get a loan that meets your needs. Some buyers are concerned with
keeping their monthly payments as low as possible, others want to make sure that
their monthly payments never increase.

A mortgage requires a good credit score. You can improve your score by:
•Paying down credit card balances 
•Continuing to make payments on time
•Avoidژapplying for a new credit card or car loan until you have been approved
•Avoid making big purchases until you have been approved
•If possible, avoid job changes until you have been approved

In order to make your dream of buying a home a reality, you will need to save cash
for your down payment, earnest money, closing costs ۭ home inspector.

HO© M�CH HO��E CAN ¯O� AFFO�Dͧ

Being pre-approved, unlike being pre-
qualified, means you've actually been
approved by a lender for a specific loan
amount. You will need to provide
documented financial information
(income, statements, assets, debt ۭ
credit reports etc.) to be reviewed ۭ
verified by the lender.

 PREٮAPPROVED

prepare

ge3
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GET 

USDA LOAN

FHA LOAN

203K LOAN

CONVENTIONAL 7ח

CONVENTIONAL LOAN

620

ڷ0ז5
ח57ٮ500
640

620

640

NO DOWN PAYMENT

ۏ3ِ5
ۏ10
ۏ3ِ5

ۏ3

ۏ20ٮ5

VA LOAN 620 NO DOWN PAYMENT

TYPE OF LOAN CREDIT SCORE DOWN PAYMENT

INCOME ��ALIFICA�ION� 

W-2 Income/Salary 
Income from part-time jobs 
Income from a second Job 
Overtime ۭ Bonuses 
Seasonal jobs 
Self-employed Income 
Alimony ۭ child support (Documentation required)

Income from the lottery
Gambling
Unemployment pay
Single bonuses
Non-occupying co-signer income
Unverifiable income
Income from rental properties

121-48A/IF<I1G I1C20E48A/IF<I1G I1C20E

W2’S FROM THE PAST 2 YEARS
3 MONTHS WORTH OF PAY-STUBS

BANK STATEMENTS (PAST 3 MONTHS)
PREVIOUS 2 YEARS OF TAX RETURNS

LIST OF YOUR DEBTS & ASSETS
DIVORCE DECREE

ADDITIONAL INCOME DOCUMENTS

NEEDED

q4alified

doc4men3s
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Veterans
 

Personnel with
honorable
discharge

 
Reservists &

National Guard
 

Surviving Spouses

NONE NONE NONE 5Ѷ0

Someone who is
buying a home in a
USDA -designated

rural area.

NONE
2ѷ of the loan

amount. Can be
rolled into loan

amount.
REQUIRED ѵ40

Anyone who
meets the minimum
credit and income

levels. 

At least 3.5ѷ
 of purchase price

1.75ѷ of loan
amount REQUIRED 5Ѷ0-ѵ40

5Ѷ0-ѵ40REQUIRED

REQUIRED

REQUIRED

ѵ20

ѵ20

1.75ѷ of loan
amount

NONE

NONE

At least 3.5ѷ
 of purchase price

Varies from
3ѷ-20ѷ of

purchase price

Varies from 3ѷ
-20ѷ,

but typically ranges
from 5-20ѷ

Anyone who
plans to purchase
a fixer-upper or

needs to renovate
their home and
meets credit &

income
requirements

Depending on the
program, available

first time home
buyers (a buyer

who hasn't owned
in the last three

years) can put 3ѷ
down with a

Conventional 97
program.

Anyone who
meets lenders

credit, income &
debt level

requirements

(A
Department of
Veteran Affairs

&SDA
Department of

Agriculture

FHA
Federal Housing
Administration

ƑƏƒK
Federal Housing
Administration

CON(EN$IONAL Ɩƕ
 

SELEC$ SMAR$
PL&S

 

WHO
QUALIFIES

DOWN
PAYMENT

UPFRONT
MORTGAGE
INSURANCE

MONTHLY
MORTGAGE
INSURANCE

MINIMUM 
CREDIT SCORE

�¯
PE

� 
O

F 
LO

AN
�

TYPES OFmor3gage loans
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ג

��A�� �O��ING HOME� IN ¯O�� P�ICE �ANGE

Time ɎȒ ɀɎaȸɎ ɀhȒȵȵingٍ We ɯill Ɏake nȒɎeɀ Ȓn all Ɏhe hȒmeɀ
ɯe ɮiɀiɎِ IɎ can be haȸd ɎȒ ȸemembeȸ all Ɏhe deɎailɀ Ȓf each
hȒmeً ɀȒ Ɏake ȵicɎɖȸeɀ Ȓȸ ɮideȒɀ ɎȒ helȵ ɵȒɖ ȸemembeȸ
each hȒmeً and ȸeɮieɯ Ɏhe nȒɎeɀ ɵȒɖ haɮe ɯȸiɎɎenِ Once
ɯe haɮe fȒɖnd THE hȒɖɀe fȒȸ ɵȒɖً ɯe ɯill ȵȸeɀenɎ an
aȵȵȸȒȵȸiaɎe Ȓffeȸ baɀed Ȓn ȸecenɎ ɀaleɀ and cɖȸȸenɎ bɖɵeȸ
acɎiɮiɎɵ in Ɏhe aȸeaً aɀ ɯell aɀ Ɏhe ɮalɖe Ȓf Ɏhe ȵȸȒȵeȸɎɵ in iɎɀ
cɖȸȸenɎ cȒndiɎiȒnِ NegȒɎiaɎiȒnɀ maɵ Ɏake ȵlace afɎeȸ Ɏhe
Ȓffeȸ iɀ ȵȸeɀenɎedِ  

HOME SHOPPING

We need ɎȒ make ɀɖȸe ɎȒ check eɮeȸɵ liɎɎle deɎail Ȓf Ɏhe hȒɖɀe bɵ dȒing
a ȵȸȒfeɀɀiȒnal InɀȵecɎiȒn
TeɀɎ Ɏhe ȵlɖmbingى
TeɀɎ Ɏhe elecɎȸical ɀɵɀɎemى
Oȵen and clȒɀe Ɏhe ɯindȒɯɀ ۭ dȒȒȸɀ ɎȒ make ɀɖȸe Ɏheɵ ɯȒȸk ȵȸȒȵeȸlɵى
EɮalɖaɎe Ɏhe neighbȒȸhȒȒd and ɀɖȸȸȒɖnding aȸeaɀ
 Aȸe Ɏhe ɀɖȸȸȒɖnding hȒmeɀ ɯell mainɎainedّى
 HȒɯ mɖch Ɏȸaffic iɀ Ȓn Ɏhe ɀɎȸeeɎّى
Iɀ iɎ cȒnɮenienɎlɵ lȒcaɎed ɎȒ ɀchȒȒlɀً ɀhȒȵȵingً ȸeɀɎaɖȸanɎɀً ۭ ȵaȸkɀى

s3ar3

3ip
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AF�E� ̄ O� ��BMI� AN OFFE�

THE SELLER COULD
ͪACCEP� �HE OFFE�
ͪDECLINE �HE OFFE�

ͪCO�N�E�ͿOFFE�

ͪACCEP� �HE �ELLE�Ύ� CO�N�E�ͿOFFE�

ͪDECLINE �HE �ELLE�Ύ� CO�N�E�ͿOFFE�

ͪCO�N�E� �HE �ELLE�Ύ� CO�N�E�ͿOFFE�

OFFE� I� ACCEP�ED Ϳ CONG�A��ͥ

Thiɀ haȵȵenɀ if Ɏhe ɀelleȸ Ɏhinkɀ ɵȒɖȸ Ȓffeȸ
iɀnټɎ clȒɀe enȒɖgh ɎȒ Ɏheiȸ eɴȵecɎaɎiȒnɀ ɎȒ
fɖȸɎheȸ negȒɎiaɎeِ

A cȒɖnɎeȸٮȒffeȸ iɀ ɯhen Ɏhe ɀelleȸ Ȓffeȸɀ ɵȒɖ
diffeȸenɎ Ɏeȸmɀِ If Ɏhiɀ haȵȵenɀً ɵȒɖ canي 

YȒɖ can negȒɎiaɎe back and fȒȸɎh aɀ manɵ
Ɏimeɀ aɀ needed ɖnɎil ɵȒɖ ȸeach an agȸeemenɎ
Ȓȸ ɀȒmeȒne chȒȒɀeɀ ɎȒ ɯalk aɯaɵِ

YȒɖ ɯill ɀign Ɏhe ȵɖȸchaɀe agȸeemenɎ and ɵȒɖ
aȸe nȒɯ Ȓfficiallɵ ɖndeȸ cȒnɎȸacɎٍ Thiɀ ȵeȸiȒd Ȓf
Ɏime iɀ called Ɏhe cȒnɎingencɵ ȵeȸiȒdِ NȒɯ
inɀȵecɎiȒnɀً aȵȵȸaiɀalɀً Ȓȸ anɵɎhing elɀe bɖilɎ
inɎȒ ɵȒɖȸ ȵɖȸchaɀe agȸeemenɎ ɯill Ɏake ȵlaceِ

©HEN �O MAKE AN OFFE�͢
SȒ ɵȒɖ haɮe fȒɖnd THE hȒɖɀeٍ CȒngȸaɎɀٍ In
ɎȒdaɵټɀ maȸkeɎ ɯhen Ɏhe demand iɀ higheȸ
Ɏhan Ɏhe amȒɖnɎ Ȓf hȒmeɀ aɮailable iɎ iɀ
imȵȒȸɎanɎ ɎȒ acɎ faɀɎٍ

HO© M�CH �O OFFE�͢
We ɯill ɀiɎ dȒɯn and lȒȒk aɎ ȸecenɎ ɀaleɀ and
cɖȸȸenɎ bɖɵeȸ acɎiɮiɎɵ in Ɏhe aȸeaً aɀ ɯell aɀ
Ɏhe ɮalɖe Ȓf Ɏhe ȵȸȒȵeȸɎɵ in iɎɀ ȵȸeɀenɎ
cȒndiɎiȒnِ PɖɎɎing all Ɏhiɀ infȒȸmaɎiȒn
ɎȒgeɎheȸً ɯe ɯill deɎeȸmine Ɏhe ȵȸice ɎhaɎ
ɵȒɖ ɯȒɖld like ɎȒ Ȓffeȸِ

��BMI��ING AN OFFE�
Theȸe aȸe ɀȒme cȒmȵȒnenɎɀ ɎȒ an Ȓffeȸ ɎhaɎ
makeɀ iɎ mȒȸe aȵȵealing ɎȒ Ɏhe ɀelleȸɀِ

PɖɎ YȒɖȸ BeɀɎ FȒȒɎ FȒȸɯaȸdى
We ɯill ɯȒȸk ɎȒgeɎheȸ ɎȒ diɀcɖɀɀ ɵȒɖȸ
ȒȵɎiȒnɀ and cȸeaɎe ɵȒɖȸ ɮeȸɵ beɀɎ Ȓffeȸِ
Deȵending Ȓn Ɏhe ciȸcɖmɀɎanceɀً ɵȒɖ maɵ
haɮe Ȓnlɵ Ȓne chance ɎȒ make a gȒȒd
imȵȸeɀɀiȒnِ

PɖɎ DȒɯn a HealɎhɵ EaȸneɀɎ DeȵȒɀiɎى
A laȸge eaȸneɀɎ mȒneɵ deȵȒɀiɎ ɀhȒɯɀ Ɏhe
ɀelleȸ ɵȒɖ aȸe ɀeȸiȒɖɀ

Caɀh Talkɀى
A ɎȸanɀacɎiȒn ɎhaɎ iɀ nȒɎ deȵendenɎ Ȓn
ȸeceiɮing lȒan aȵȵȸȒɮal iɀ mȒȸe aɎɎȸacɎiɮe ɎȒ
a ɀelleȸ

ShȒȸɎeȸ InɀȵecɎiȒn PeȸiȒdɀى
Tȸɵ ɀhȒȸɎening Ɏhe inɀȵecɎiȒn ȵeȸiȒd ɎȒ 
daɵɀ ׎׏

WȸiɎe Ɏhe Selleȸ a LeɎɎeȸى
We ɯill make ɵȒɖȸ Ȓffeȸ ɀɎand ȒɖɎ bɵ
ɯȸiɎing a ȵeȸɀȒnal leɎɎeȸ ɎȒ Ɏhe ɀelleȸً
eɴȵlaining ɯhɵ ɵȒɖ fell in lȒɮe ɯiɎh Ɏheiȸ
hȒmeِ

Offeȸ ɎȒ ClȒɀe Qɖicklɵى
Manɵ ɀelleȸɀ ȵȸefeȸ ɎȒ clȒɀe ɯiɎhin ׎ב daɵɀِ

ד AN OFFERmake
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ה

ו

AN INSPECTION

Dɖȸiȇg Ɏhe iȇɀȵecɎiȒȇ ȵeȸiȒdً ɯe ɯill
ɀchedɖle aȇ iȇɀȵecɎiȒȇ ɯiɎh a ȸeȵɖɎable
hȒȅe iȇɀȵecɎȒȸ ɎȒ dȒ a ɎhȒȸȒɖgh
iȇɮeɀɎigaɎiȒȇ Ȓf Ɏhe hȒȅeِ Oȇce Ɏhiɀ iɀ
cȒȅȵleɎeً Ɏhe iȇɀȵecɎȒȸ ɯill ȵȸȒɮide ɖɀ ɯiɎh
a liɀɎ Ȓf Ɏheiȸ fiȇdiȇgɀِ YȒɖ caȇ Ɏake Ɏhe
iɀɀɖeɀ aɀٮiɀ Ȓȸ ȸeȷɖeɀɎ Ɏhe ɀelleȸ ɎȒ addȸeɀɀ
ɀȒȅe Ȓȸ all Ȓf Ɏhe fiȇdiȇgɀِ We ɯill be
ȅiȇdfɖl aȇd ȸeaɀȒȇable Ȓȇ ɀȅalleȸ iɎeȅɀ
ɯhile beiȇg ɮeȸɵ caɖɎiȒɖɀ aȇd ɮigilaȇɎ Ȓf
ȵȒɎeȇɎiallɵ ɀigȇificaȇɎ iɀɀɖeɀِ

Iɀɀɖeɀ Ɏɵȵicallɵ aȸiɀe afɎeȸ Ɏhe hȒȅe iȇɀȵecɎiȒȇً aȇd ɎhȒɀe iɀɀɖeɀ Ɏeȇd
ɎȒ ȸeɀɖlɎ iȇ aȇȒɎheȸ ȸȒɖȇd Ȓf ȇegȒɎiaɎiȒȇɀ fȒȸ cȸediɎɀ Ȓȸ fiɴeɀِ 

 Aɀk fȒȸ cȸediɎ fȒȸ Ɏhe ɯȒȸk ɎhaɎ ȇeedɀ ɎȒ be dȒȇeِ ِ׏
Likelɵً Ɏhe laɀɎ Ɏhiȇg Ɏhe ɀelleȸ ɯaȇɎɀ ɎȒ dȒ iɀ ȸeȵaiȸ ɯȒȸkِ

 Ɏ ɀɯeaɎ Ɏhe ɀȅall ɀɎɖffِټaȇd dȒȇ ٺbig ȵicɎɖȸeٹ Thiȇk ِא
A Ɏile ɎhaɎ ȇeedɀ ɀȒȅe caɖlkiȇg Ȓȸ a leakɵ faɖceɎ caȇ eaɀilɵ be fiɴedِ
Reȵaiȸɀ aȸe ɀɎill ɖȵ fȒȸ ȇegȒɎiaɎiȒȇ aȇd ȵeȸhaȵɀ a ɀȅall cȸediɎ ɯȒɖld
helȵ ɯiɎh clȒɀiȇg cȒɀɎɀِ 

 Keeȵ ɵȒɖȸ ȵȒkeȸ faceِ ِב
The liɀɎiȇg ageȇɎ ɯill be ȵȸeɀeȇɎ dɖȸiȇg iȇɀȵecɎiȒȇɀ aȇd ȸeɮealiȇg
ɵȒɖȸ cȒȅfȒȸɎ leɮel ɯiɎh Ɏhe hȒȅe cȒɖld cȒȅe back ɎȒ haɖȇɎ ɵȒɖ iȇ
fɖȸɎheȸ diɀcɖɀɀiȒȇɀ Ȓȸ ȇegȒɎiaɎiȒȇɀِ 

FINAL OFFER

.1de1
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ז

PROPERTY TITLE SEARCH

APPRAISAL 

YȒɖȸ leȇdeȸ ɯill aȸȸaȇge fȒȸ a Ɏhiȸd ȵaȸɎɵ
aȵȵȸaiɀeȸ ɎȒ ȵȸȒɮide aȇ iȇdeȵeȇdeȇɎ
eɀɎiȅaɎe Ȓf Ɏhe ɮalɖe Ȓf Ɏhe hȒɖɀe ɵȒɖ aȸe
bɖɵiȇgِ The aȵȵȸaiɀal leɎɀ all ȵaȸɎieɀ iȇɮȒlɮed
kȇȒɯ ɎhaɎ Ɏhe ȵȸice iɀ faiȸِ The lȒaȇ file Ɏheȇ
ȅȒɮeɀ Ȓȇ ɎȒ Ɏhe ȅȒȸɎgage ɖȇdeȸɯȸiɎeȸِ 

If aȵȵȸȒɮed ɵȒɖ ɯill ȸeceiɮe ɵȒɖȸ fiȇal
cȒȅȅiɎȅeȇɎ leɎɎeȸ ɎhaɎ iȇclɖdeɀ Ɏhe fiȇal
lȒaȇ Ɏeȸȅɀ ۭ ȵeȸceȇɎage ȸaɎeɀِ 

Thiɀ eȇɀɖȸeɀ ɎhaɎ Ɏhe
ɀelleȸ Ɏȸɖlɵ Ȓɯȇɀ Ɏhe
ȵȸȒȵeȸɎɵ aȇd ɎhaɎ all

eɴiɀɎiȇg lieȇɀً lȒaȇɀ Ȓȸ
jɖdgȅeȇɎɀ aȸe

diɀclȒɀedِ 

YȒɖٔll ȇeed iȇɀɖȸaȇce
fȒȸ Ɏhe ȇeɯ hȒȅe

befȒȸe clȒɀiȇgِ Thiɀ
ɯill ȵȸȒɎecɎ agaiȇɀɎ

Ɏhiȇgɀ like fiȸeً
ɀɎȒȸȅɀً aȇd flȒȒdiȇg

HOME OWNERS INSURANCE

.1de1ed
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Aȸȸaȇge aȵȵȸaiɀalى
٢TiɎle cȒȅȵaȇɵ ɯill dȒ Ɏhiɀ٣ CȒȅȵleɎe ɎiɎle ɀeaȸchى

A F T E R  S I G N I N G

YOUR MOVE

ג  W E E K S  T O  M O V E

ב  W E E K S  T O  M O V E

א  W E E K S  T O  M O V E

׏  W E E K  T O  M O V E

Fiȇaliɿe HȒȅe MȒȸɎgageى
Schedɖle HȒȅe IȇɀȵecɎiȒȇى
DeclɖɎɎeȸٍ SȒȸɎ ɎhȸȒɖgh eɮeȸɵ dȸaɯeȸً clȒɀeɎً cɖȵbȒaȸd    ۭ ɀhelfًى
ȸeȅȒɮiȇg iɎeȅɀ ɵȒɖ ȇȒ lȒȇgeȸ ȇeed Ȓȸ likeِ DȒȇaɎe Ȓȸ ɀell iɎeȅɀ
ɎhaɎ aȸe iȇ gȒȒd cȒȇdiɎiȒȇ
GeɎ cȒȵieɀ Ȓf ȅedical ȸecȒȸdɀ aȇd ɀɎȒȸe Ɏheȅ ɯiɎh ɵȒɖȸ ȒɎheȸى
iȅȵȒȸɎaȇɎ dȒcɖȅeȇɎɀ
CȸeaɎe aȇ iȇɮeȇɎȒȸɵ Ȓf aȇɵɎhiȇg ɮalɖable ɎhaɎ ɵȒɖ ȵlaȇ ɎȒ ȅȒɮeى
GeɎ eɀɎiȅaɎeɀ fȸȒȅ ȅȒɮiȇg cȒȅȵaȇieɀى

daɵɀ ȇȒɎice if ɵȒɖ aȸe cɖȸȸeȇɎlɵ ȸeȇɎiȇg ׎ב Giɮeى
 Schedɖle ȅȒɮeȸɀٖȅȒɮiȇg Ɏȸɖckى
Bɖɵٖfiȇd ȵackiȇg ȅaɎeȸialɀى
START PACKINGى

 Secɖȸe HȒȅe WaȸȸaȇɎɵى
 GeɎ ȷɖȒɎeɀ fȒȸ hȒȅe iȇɀɖȸaȇceى
Schedɖle Ɏiȅe fȒȸ clȒɀiȇgى
٢ɯaɎeȸً elecɎȸicً cable٣ CȒȇɎacɎ ɖɎiliɎɵ cȒȅȵaȇieɀى
ȅailiȇgً ɀɖbɀcȸiȵɎiȒȇɀً eɎcِ يChaȇge addȸeɀɀى
Miȇiȅiɿe gȸȒceȸɵ ɀhȒȵȵiȇgى
Keeȵ Ȓȇ ȵackiȇgى

ObɎaiȇ ceȸɎified checkɀ fȒȸ clȒɀiȇgى
Schedɖle aȇd aɎɎeȇd a fiȇal ɯalkɎhȸȒɖghى
Fiȇiɀh ȵackiȇgى
Cleaȇى
Pack eɀɀeȇɎialɀ fȒȸ a feɯ ȇighɎɀ iȇ ȇeɯ hȒȅeى
 CȒȇfiȸȅ deliɮeȸɵ daɎe ɯiɎh Ɏhe ȅȒɮiȇg cȒȅȵaȇɵِى
 WȸiɎe diȸecɎiȒȇɀ ɎȒ Ɏhe ȇeɯ hȒȅeً alȒȇg ɯiɎh ɵȒɖȸ cell
ȵhȒȇe ȇɖȅbeȸ 

ח 2ched4li-g
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׎׏

CLOSING DAç

DAç

ClȒɀing iɀ ɯhen ɵȒɖ ɀign Ȓɯneȸɀhiȵ and inɀɖȸance ȵaȵeȸɯȒȸk and ɵȒɖ
ȸeceiɮe ɵȒɖȸ neɯ hȒmeټɀ keɵɀٍ Tɵȵicallɵً clȒɀing Ɏakeɀ fȒɖȸ ɎȒ ɀiɴ ɯeekɀِ
Dɖȸing Ɏhiɀ Ɏimeً ȵɖȸchaɀe fɖndɀ aȸe held in eɀcȸȒɯً ɯheȸe ɵȒɖȸ mȒneɵ
iɀ held ɀafe ɖnɎil Ɏhe ɎȸanɀacɎiȒn iɀ cȒmȵleɎeِ

CLOSING DISCLOSÈRE
Lendeȸɀ aȸe ȸeȷɖiȸed ɎȒ ȵȸȒɮide ɵȒɖ ɯiɎh a clȒɀing diɀclȒɀɖȸeً aɎ leaɀɎ
Ɏhȸee daɵɀ befȒȸe clȒɀingِ Thiɀ ɯill ɀhȒɯ ɵȒɖ ɯhaɎ ɵȒɖȸ final lȒan Ɏeȸmɀ
and clȒɀing cȒɀɎɀ ɯill beِ YȒɖ ɯill haɮe Ɏhȸee daɵɀ ɎȒ ȸeɮieɯ Ɏhe
ɀɎaɎemenɎِ Thiɀ iɀ dȒne ɎȒ enɀɖȸe ɎhaɎ Ɏheȸe aȸe nȒ ɀɖȸȵȸiɀeɀ aɎ Ɏhe
clȒɀing Ɏableِ If Ɏheȸe iɀ a ɀignificanɎ diɀcȸeȵancɵ beɎɯeen Ɏhe lȒan
eɀɎimaɎe and Ɏhe clȒɀing diɀclȒɀɖȸeً ɯe mɖɀɎ nȒɎifɵ ɵȒɖȸ lendeȸ and
ɎiɎle cȒmȵanɵ immediaɎelɵِ

FINAL áALKÁHROÈGH
We ɯill dȒ a final ɯalk ɎhȸȒɖgh Ɏhe hȒme ɯiɎhin גא hȒɖȸɀ Ȓf clȒɀing ɎȒ
check Ɏhe ȵȸȒȵeȸɎɵټɀ cȒndiɎiȒnِ Thiɀ final inɀȵecɎiȒn Ɏakeɀ abȒɖɎ an
hȒɖȸِ We ɯill make ɀɖȸe anɵ ȸeȵaiȸ ɯȒȸk ɎhaɎ Ɏhe ɀelleȸ agȸeed ɎȒ make
haɀ been dȒneِ
We ɯill be ɀɖȸe ɎȒي 

Make ɀɖȸe all aȵȵlianceɀ aȸe ɯȒȸking ȵȸȒȵeȸlɵ ى 
Rɖn Ɏhe ɯaɎeȸ in all Ɏhe faɖceɎɀ and check fȒȸ anɵ ȵȒɀɀible leakɀ ى 
Oȵen and clȒɀe gaȸage dȒȒȸɀ ɯiɎh Ȓȵeneȸ ى 
Flɖɀh ɎȒileɎɀ ى 
Rɖn Ɏhe gaȸbage diɀȵȒɀal and eɴhaɖɀɎ fanɀ ى 

CLOSING ÁABLE
WhȒ ɯill be Ɏheȸeي
YȒɖȸ agenɎ ى 
The ɀelleȸ ى 
ɀ agenɎټThe ɀelleȸ ى 
A ɎiɎle cȒmȵanɵ ȸeȵȸeɀenɎaɎiɮe ى 
YȒɖȸ lȒan Ȓfficeȸ ى 
Anɵ ȸeal eɀɎaɎe aɎɎȒȸneɵɀ inɮȒlɮed in Ɏhe ɎȸanɀacɎiȒn ى 

The clȒɀing Ɏɵȵicallɵ haȵȵenɀ aɎ Ɏhe ɎiɎle cȒmȵanɵِ YȒɖ ɯill be ɀigning
lȒɎɀ Ȓf ȵaȵeȸɯȒȸk ɀȒ geɎ ɵȒɖȸ ɯȸiɎing hand ɯaȸmed ɖȵٍ SȒme Ȓf Ɏhe
ȵaȵeȸɀ ɵȒɖ ɯill be ɀigning inclɖdeي Ɏhe deed Ȓf ɎȸɖɀɎً ȵȸȒmiɀɀȒȸɵ nȒɎeً
and ȒɎheȸ dȒcɖmenɎɀ 

CLOSING COSÁS
ClȒɀing cȒɀɎɀ can ɮaȸɵ deȵending Ȓn ɵȒɖȸ hȒmeټɀ ȵɖȸchaɀe ȵȸice and
ɯheȸe ɵȒɖ aȸe lȒcaɎedِ YȒɖ can geneȸallɵ eɴȵecɎ ɵȒɖȸ clȒɀing cȒɀɎɀ ɎȒ
be aȸȒɖnd ۏב ɎȒ ۏג Ȓf Ɏhe hȒmeټɀ ɀaleɀ ȵȸiceِ Theɀe clȒɀing cȒɀɎɀ can
ɀȒmeɎimeɀ be ɀhaȸed ɯiɎh Ɏhe ɀelleȸِ

BRING ÁO CLOSING
iɀɀɖed ȵhȒɎȒ IDٮGȒɮeȸnmenɎ ى 
CȒȵɵ Ȓf Ɏhe ɀaleɀ cȒnɎȸacɎ ى 
ɀ inɀɖȸance ceȸɎificaɎeټHȒmeȒɯneȸ ى 
PȸȒȒf Ȓf fɖndɀ ɎȒ cȒɮeȸ Ɏhe ȸemaindeȸ Ȓf Ɏhe cȒɀɎɀ ى 

RECEIàE çOÈR KEçS
CȒngȸaɎɖlaɎiȒnɀٍ IɎ ɯaɀ a lȒɎ Ȓf haȸd ɯȒȸk bɖɎ ɵȒɖ aȸe nȒɯ Ȓfficiallɵ
hȒmeȒɯneȸɀٍٍ Time ɎȒ ɎhȸȒɯ a ȵaȸɎɵ and geɎ ɎȒ knȒɯ ɵȒɖȸ neɯ
neighbȒȸɀٍ

cl.2i-g
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WHAT TO EXPECT

HONEST< & TRANSPARENC<
ΖNTEGRΖT<
RESPECT

TΖMEL< & REACHABLE
ACTΖNG ΖN <O8R BEST ΖNTEREST
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bVZeSHOME

JPThZ AbSaham


